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Steve Reisig is one of the founding partners of SRSA Commercial Real Estate and specializes in the leasing and sale of office and industrial space. His impressive career includes over 25 years of experience in commercial real estate brokerage, consulting and asset management and his portfolio boasts over $700 million in sales and leases. 

Prior to the founding of SRSA, Reisig served as a senior vice president and charter member for John Kushner & Associates (parent company -Landmark Land), where he oversaw office leasing and investment sales. He was later hired as a senior consultant by Landmark subsidiary, Oak Tree Capital, where he provided advisory, valuation, marketing and disposition services under a contractual agreement for the FDIC and RTC - a portfolio of loans and real estate valued in excess of $300,000,000.  

Reisig began his career in 1980 and became a top producer in the New Orleans office of Coldwell Banker Commercial Real Estate Services. In 1985, he joined the office division of Latter & Blum’s commercial sales group as an executive sales associate and acted as an exclusive agent for Place St. Charles, a 1,000,000 square foot CBD high-rise developed by Fidinam. 

Known as a problem solver, Reisig has consulted with several Fortune 500 companies on the disposition of excess office space and real estate holdings both locally and throughout the United States. He has worked with Tenent Healthcare, Schlumberger, Entergy, Xerox, First National Bank of Commerce, Union Pacific Realty, Hanover Insurance, Deloitte & Touche, the University of New Orleans and Motorola just to name a few.

In 2000 and 2001, Reisig along with his partner Barry Spizer, CCIM, was awarded the F. Poche Waguespack Award for the highest volume of commercial real estate sales and leases in New Orleans. Reisig is a mutli-million dollar producer and recognized by the Real Estate Board of New Orleans as a Life Member and Super Salesman for 27 consecutive years. 

Reisig draws on an excellent educational background. He holds a degree from the Tulane University A. B. Freeman School of Business, with an emphasis on marketing and finance. He is a licensed real estate broker in Louisiana and serves as the qualifying broker for SRSA.
